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This year we’re back at the 
Cedar Rapids Marriott.  A 
popular and  proven seminar 
leader will be with us on 
Monday morning, November 
10th.  Chrissy Jackson returns 
for her informative community 
management seminar.  Chrissy 
has joined  us several times over 
the years.  Members keep 
asking to have Chrissy back, 
and we’re pleased  to announce 
that Chrissy is coming. 
On the sales/ management side 
of our meeting, we’re bringing 
in John “Ace” Underwood.  
John is the President/ CEO of 
Selling Edge, located  in Naples, 
Florida.  Before starting his 
company, John had  a superb 
sales record , starting with 
Motorola Corporation.  Here is 
what John says in general about 
increasing your sales: “Our 
basic belief is that in order to be 
consistently successful at 
ANYTHING, one must have a 
process, be committed  to that 
process, and  be a student of 
that process. People do NOT 
become successful by accident. 
Guided by that fundamental 
belief, we implement compete 
sales and sales management 
SYSTEMS for our clients and 
through our coaching program, 
ensure their full 
implementation and that our 
clients experience their 
anticipated  results.” 
John will begin his seminar at 2 
p.m. on Sunday, November 9th.  
Enclosed/ attached with this 
newsletter is a registration form 
for the annual meeting. 

 

 
 

Muscatine County 

Assessor Corrected 

As most of you hopefully 
know, mobile/ manufactured  
housing communities, 
apartments, and nursing homes 
on January 1 of 2015 move from 
a commercial classification to a 
multi-residential classification.  
This classification is important 
because it will lead  our 
properties on a path to 
complete property tax parity 
with single family dwellings 
and duplexes as of January 1, 
2022.  In the intervening seven 
years, our properties will 
receive a 3.75% discount each 
year.  
The Muscatine County 
Assessor sent a letter to 
Ripley’s Housing indicating 
that he needed Ripley’s to 
complete an income and 
expense statement in order to 
help his “decision making 
process of whether your 
property qualifies as part of the 
new Multi-Residential class or 
stays commercial.”  Ripley’s felt 
that the letter was troubling.  
IMHA’s view of the letter is 
that there were only two ways 
of looking at it:  either the 
assessor doesn’t know  the law, 
or the assessor was using the 
confusion and complexity of 
the new law in order to get his 
hands on some additional 
information which could  lead 
to a higher assessment value. 
The legislature is sending 
money to local governments to 
make up for local loss of 
revenue on the property tax 
credit for trad itional businesses.  
However, there is no backfill 

money for any loss associated 
with the multi-residential 
classification.  That is no doubt 
the reason why an assessor 
might be tempted  to coax 
multi-residential properties into 
submitting information that is 
not mandatory.  If the assessors 
don’t like the new property tax 
law, and they do not, their 
association needs to lobby the 
legislature to change the law.  
This method is what all other 
interest groups have to do.  The 
assessors’ association has some 
very excellent lobbyists that 
they have hired  for many years 
now. 
Jane Severson, an attorney for 
the Iowa Department of 
Revenue (IDR), made the same 
statement to the Muscatine 
Assessor that IMHA made to 
IDR: the classification of 
mobile/ manufactured  housing 
communities has already been 
determined by state law.  There 
is no further analysis needed 
from county assessors.  As 
Severson wrote:  “Income and 
expenses of manufactured  
home communities do not play 
a role in determining whether 
the parks should  be classified 
as multi-residential.” 
Iowa law (441.19) allows 
assessors to require 
“supplemental returns.”  But 
these returns are for the 
purpose of capturing all 
properties owned by the 
taxpayer. Also, Iowa law 
requires all supplemental 
return forms to be approved by 
the IDR, even though such 
forms may be designed and 
written by the assessor.  The 
request for an income and 
expense statement is not a form 
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whose purpose is to find 
property which might not be on 
the tax rolls. 
Other than the trickery used  by 
the assessor in stating that the 
income/ expense form was 
necessary to determine whether 
Ripley’s MH community would 
remain a commercial entity or 
multi-residential, there is 
another dangerous component 
regarding the form.  IDR 
attorney Severson stated  that 
information contained in an 
unapproved form, such as the 
one used  by Muscatine County, 
“may not be confidential.”   
Severson further stated:  “Tax 
confidentiality statutes cover 
returns legally required to be 
filed  with government 
agencies. See Iowa Code § § 
422.20, 422.72.” 

 

 
May Shipments 

Iowa retailers ordered  one 
additional home in May of this 
year compared  to last May.  
The numbers are 42 and 43.  For 
the year, 125 manufactured  
homes were ordered , which is 5 
homes fewer than last year at 
this time, a decrease of about 
4%.  However, given the d ismal 
January and first quarter, it’s 
not too bad  that we’re only 5 
homes down with 7 months to 
go.  In our north central region 
of 12 states, seven of those 
states have shown a steeper 
decline in business than in 
Iowa. Four state are doing 
better: Missouri (28%), Illinois 
(22%), Michigan (10%), and 
South Dakota (3%).  The top 3 
states in our region showing a 
decline for the year are as 
follows: Nebraska (-73%), 
Indiana (-47%), and  Wisconsin 
(-19%). 
As for product mix, single 
sectioned homes account for 
60% of the orders, slightly 
higher than our regional 
average of 57%.  Iowa ranks 
33rd in the U.S. with its total of 
125 homes.  The top 7 states 
account for 51.6% of the orders 
for manufactured  homes: Texas 
(23.4%), Louisiana (7%), Florida 
(5.9%), California (4.1%), 

Mississippi (3.9%), Alabama 
(3.8%), and  North Carolina 
(3.7%). 
 

 
Preemption Upheld 

Since the beginning of the HUD 
code, effective in 1976, one of 
the strongest features about the 
code is that it preempts all state 
and local build ing codes.  For 
most of the history of the HUD 
code, officials from HUD have 
been less than stellar in their 
willingness to assist the 
industry in fights with state 
and local governments on 
preemption issues.  Now, 
under the guidance of Pamela 
Danner, Director of the 
Manufactured  Housing 
Program at HUD, things are 
d ifferent.  The first preemption 
issue, under Danner, has arisen 
from Minnesota.  State officials 
there were insistent that the 
blower door test, to affirm at 
the installation site that the 
house remains energy efficient, 
had  to be performed on all 
houses, including 
manufactured  homes.  The state 
build ing code in Minnesota, as 
well as in Iowa, had adopted  
the latest version of the energy 
code, which requires use of the 
blower door test.  There is no 
question that the test applies to 
modular homes, since the 
construction of modular homes 
is controlled  by the state 
build ing code.  However, HUD 
has ruled  that the state of 
Minnesota, or no other state, 
has jurisd iction to require more 
stringent construction 
standards that are found in the 
HUD code.  Since the blower 
door test is performed at the 
installation level, it was 
Minnesota’s contention that the 
test was part of the installation 
regulations, rather than a 
construction standard .  The 
federal installation standards 
are minimal rules and are not 
preemptive, meaning that 
states can be more preemptive.  
It’s the construction standards 
that are preemptive.  HUD 
ruled  that the blower door test 
is there to check the energy 
standards, which are already 

covered  by the HUD’s 
construction code. 

 
 
Recovering Attorney 

Fees 

One of the large costs in 
landlord work is attorney fees, 
if a case is complicated  enough 
to hire an attorney.  The natural 
instinct of landlords is to put a 
provision in the lease that 
tenants are responsible for the 
costs, including legal, of the 
landlord  having to go to court.  
First, the landlord  tenant law 
prohibits such arrangements. 
562B.11.1 (b) states as follows: 
“A rental agreement shall not 
provide that the tenant or 
landlord….agrees to pay the 
other party’s attorneys’ fees.” 
Of course there is now an 
additional danger.  Having 
such an illegal provision in 
your lease exposes you to 
potential class action lawsuits.  
Let’s say you’ve had such a 
provision in the lease for ten 
years.  An attorney could  
contact every tenant you’ve had 
for ten years and file a class 
action lawsuit on behalf of all 
the tenants. Under the Staley v 
Barkalow Iowa Court of 
Appeals decision, you’d  be 
liable, even if you had never 
collected a penny of your 
attorney fees from a tenant. 

 
 
NADA Guides 

IMHA members who sell 
preowned manufactured  
homes are probably using the 
NADA guide.  If so, don’t 
forget that you can save money 
by ordering through the 
attached IMHA form.  The 
information is no longer 
printed  in books as it used  to 
be, with 3 updates a year.  
Now, the information is online, 
with 6 updates a year. If you 
don’t buy through your IMHA 
membership , you will pay $196 
per year.  Through IMHA, you 
can get the service for $120 per 
year.  Your fee covers 365 days 
of service. 


