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Manufactured  housing, at 
the end  of October, seemed 
on the verge of having a 
d ismal 2015. Orders were 
down 30 homes, or 11%.  
Then retailers finished  the 
last two months in a flourish, 
finishing the year up 24 
homes. November moved 
from 28 to 42 homes, an 
increase of 14; and  December 
had  an increase of 40 homes, 
from 12 to 52.  For the year 
that’s 347 homes, compared  
to 323 homes in 2014, an 
increase of 7%.  That’s a 
better record  than the 
average of the seven states in 
our west north central region 
of the country which had  a 
decline of over 5%.  
However, Iowa still lagged 
behind  the national increase 
of over 9% from last year.  
Only 9 states in the country 
reported  fewer orders of 
manufactured  homes in 
2015, and  three of those 
states were in our region: 
Kansas, Missouri, and  North 
Dakota. The biggest 
percentage winner, for any 
state over 30 homes in 
shipments, was Nebraska, 
showing an increase of 124%, 
going from 122 homes to 273. 
Last year, we were writing 
about Nebraska’s 50% loss of 
business from the previous 
year.  
Iowa’s product mix still 
shows strong preference for 
single sectioned  homes, 67% 
of the orders for 2015. That’s 
a 5% increase in the market 

share of single sectioned 
homes from 2014. Iowa’s last 
30 year average has single 
sectioned  orders at 57%.  
Iowa ranked 36th in total 
orders for the year.  Iowa 
was 29th in single sectioned 
orders, and  42nd in multi-
sectioned  orders.  
Iowa has now survived  14 
consecutive years of under 
1000 orders of manufactured  
homes.  The 14 years 
previous to the current years 
had  been ones of over a 1000, 
including 7 years of over 
2000 orders.  Within this last 
14 year run, we had  5 years 
of under 300 orders.   
 

Members, Prospects, 

and Politicians 

In 2016 the IMHA board  has 
approved and  allocated  
some money for the sole 
purpose of having Executive 
Vice President, Joe Kelly, get 
out around the state more for 
what he calls visits to 
“members, prospects, and  
politicians.”  When Kelly 
visits a section of the state, 
he will call on members, 
prospects, and  also will set 
up meetings with area 
legislators. 
Visiting members will give 
him the chance to gather 
information as to what 
concerns and  opportunities 
are on the minds of the 
membership. Many pros-
pects have no idea about 

what our association can 
provide to them.  Seeing 
members of the Iowa 
legislature in their home 
areas is a relaxed  way to give 
them more information 
about our product. 
Kelly also wants to do 
formalized  meetings with 
members and  prospects 
around the state.  The 
meetings do not have to be 
large ones.  If you would  like 
for Kelly to come to your 
area of the state for a 
meeting with members and  
prospects, contact IMHA.  
Kelly will go over laws and  
regulations important to 
those in our profession. 
 
 

Iowa Manufacturer 

Dues For 2015 

Here are the top 
manufacturers ranked by the 
amount of dues money 
remitted  to IMHA in 2015.  
Member manufacturers send  
$150 per home, manufac-
tured  or modular, into the 
state.  The number in 
parenthesis, to the right, is 
the ranking in 2014. 
 
1. Clayton (1) 
2. Champion (2) 
3. Adventure (3) 
4. MHE (5) 
5. Skyline (4) 
6. Wisconsin Homes (7) 
7. Fairmont (6) 
8. Chief (9) 
9. Sunshine (8) 
10. Commod ore (10) 

January - February 2016 
END OF THE YEAR SPRINT 
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Davenport Meeting 

IMHA President Patty Pratt 
has scheduled  a meeting of 
members and  prospects for 
Wednesday, April 27th, at 
the Blackhawk Hotel in 
downtown Davenport.  This 
meeting will give members 
and  prospects a chance to 
raise issues of concern and  to 
share ideas.  IMHA 
Executive Vice President, Joe 
Kelly, will be there to make a 
presentation and  to answer 
questions.  More details 
about the meeting will be 
sent out later. 
 

Protecting Homes in 

Your Community 

You may have heard that the 
Iowa Treasurers Association 
(ITA) wanted  to file a piece 
of legislation this year that 
would  make community 
owners responsible for 
paying the taxes for their 
residents.  In consideration 
of this duty, the legislation 
would  allow the community 
owner to keep 25% of the 
taxes. 
After we reported to ITA 
that the IMHA board  was 
split on this matter, it was 
the consensus of ITA that no 
bill be filed  this session. 
Treasurers still want to 
pursue some idea to help 
increase their collection rates 
There is already a remedy 
available.  Since private 
investors seem not to want to 
buy tax sale certificates for 
mobile/ manufactured  
homes anymore, there is 
probably only one audience 
that really has an interest.  
As you may have guessed  by 
now, the most interested 
audience would  be owners 
of manufactured  housing 
communities.  Owners 
would  want to protect the 
homes in their communities 

vulnerable to tax sale 
certificates.  Especially 
aggressive owners might 
also want to buy up tax sale 
certificates in competing 
communities. 
 Some of these tax sale 
certificates have made it 
through the waiting period 
(one year, nine months), 
haven’t been bought by 
anyone, and  are ripe for the 
taking. 
Community owners need  to 
keep in close contact with 
their treasurers to see how 
many of their homes are in 
the tax sale certificate mode.   

 

Installation License 

If you only do 
mobile/ manufactured  home 
installations in Iowa, you 
only need  an Iowa installer’s 
certification/ license.  If 
you’re located  in areas of the 
state where you find  yourself 
working in ad jacent states, 
you will need  to obtain an 
additional license, either that 
state’s license, such as in 
Minnesota or Wisconsin.  
However, if you’re working 
in Illinois or South Dakota, 
you will need  the federal 
license. 
One way to obtain the 
federal license is to take an 
online course from the 
Manufactured  Housing 
Institute.  To get to the 
course webpage, use 
http:/ / installation.myicours
e.com/  
 
 

Buffet on Clayton’s 

Regulatory Record 

Warren Buffet released  his 
annual letter to shareholders 
on February 27th.  In the 30 
page letter, Buffet spent 
about two pages d iscussing 
the performance of Clayton 
Homes, one of his hold ings. 

Clayton Homes is a member 
of IMHA.  Clayton Homes 
has been criticized  by 
reporters from the Seattle 
Times newspaper. The 
section of the letter below is 
in response to the two year 
crusade against Clayton’s 
lending practices by the 
newspaper:  
“Let me talk about one 
subject of which I am 
particularly proud , that 
having to do with regulation. 
The Great Recession caused  
mortgage originators, 
servicers and  packagers to 
come under intense scrutiny 
and  to be assessed  many 
billions of dollars in fines 
and  penalties. 
The scrutiny has certainly 
extended to Clayton, whose 
mortgage practices have 
been continuously reviewed  
and examined in respect to 
such items as originations, 
servicing, collections, 
advertising, compliance, and  
internal controls. At the 
federal level, we answer to 
the Federal Trade 
Commission, the 
Department of Housing and  
Urban Development and  the 
Consumer Financial 
Protection Bureau. Dozens of 
states regulate us as well. 
During the past two years, 
indeed , various federal and  
state authorities (from 25 
states) examined and  
reviewed Clayton and  its 
mortgages on 65 occasions. 
The result? Our total fines 
during this period were 
$38,200 and  our refunds to 
customers $704,678. 
Furthermore, though we had  
to foreclose on 2.64% of our 
manufactured -home 
mortgages last year, 95.4% of 
our borrowers were current 
on their payments at 
yearend, as they moved 
toward  owning a debt-free 
home.” 
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